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Jane Williams : Sell Yourself! Master the Job Interview Process  before purchasing it in order to gage whether or 
not it would be worth my time, and all praised Sell Yourself! Master the Job Interview Process: 

11 of 11 people found the following review helpful. Concise - A must have!By A. NalicatWell written and very up to 
date. I have been on several interviews and this book really explains some of the challenges we face in the interview 
process. This book helps to characterize many aspects of the questions you face in the interview process. How to over 
come very sensitive work problem issues that you need to disclose in the interview and hiring process. I highly 
recommend buying this book before going out to meet your prospective employer.10 of 10 people found the following 
review helpful. Don't go to an interview without reading this book first.By Rosie LobruttoI thought I knew the 
interview process inside and out. In fact, I interviewed many people myself throughout my career. But this book holds 
the information that every serious candidate needs to know. How to conduct yourself, what to bring with you to the 
interview, and most importantly, how to answer the tough questions you are sure to be asked. This is a MUST HAVE 
book if you really want to land a job. After reading it, I ranked first out of over 40 candidates who applied for the same 
job as I did, and I owe it all to Jane Williams. Your book was worth every penny!9 of 9 people found the following 
review helpful. Amazing Insight Into the Job Interview ProcessBy Charles LanthamAs a manager who has interviewed 
many people and who thought of myself as something of an expert on interviewing, I found that there was still much 
for me to learn. Before I applied for a promotion I thought I would pick this book up because it was inexpensive and it 
promised to give more than the typical "resume writing, cover letter and tips on networking" slant. I did not think that I 
was likely to get much from it. I was so wrong!This is a truly amazing approach to the job interview process because 
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this author happens to be an excellent sales person. She teaches the reader through examples and explanations exactly 
how to sell themselves during an interview. This is the critical performance part of the interview. The very reason I 
bought the book was because I was curious AND because I have caught many an interviewee off-guard and made 
them squirm uncomfortably during an interview.I work in a financial servicing industry and not in sales at all and this 
book helped me to perform well enough during the interview that I received a promotion competing with a person that 
I thought would surely be promoted over me. My boss stated how impressed he was with my preparation and my 
interview and how surprised he was because he had not seen that side of me. If you can only buy one interview book, 
buy this one.

"Sell Yourself! Master the Job Interview Process" teaches individuals, from all walks of life, to sell and promote 
themselves during the job interview process. Written by Jane Williams, best-selling author of the "Insider's Guide to 
the World of Pharmaceutical Sales," this title provides the necessary insight, information, and tools needed for an 
individual to successfully attain their desired position. The one thing that all successful job applicants have in common 
is a well developed ability to sell themselves. This is true regardless of whether you have applied for a sales position, 
teaching position, administrative position, graphic design position, or any other position. The best salesperson always 
gets the job!


